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Learning Objectives

1.

1.

Planning Your Conversations

Tonality and Building Rapport

. Understanding Motivation
. When To Ask for the Appointment

. Having a Proper Close

O SPEAKER BUREAU




Planning Your Conversations

1. Lead Source
2. Outcome You Want

3. Confidence

4. Practice
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Tonality and Building Rapport

1. Mirror and Matching

2. Active Listening

3. Coming From Curiosity
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Understanding Motivation

1. Real Estate Dream or Nightmare

2. How and What Based Questions

3. Future Pacing
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When To Ask for the Appointment

1. Knowing Your Value

2. AWay To Help

3. Making a Bet
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Having a Proper Close

1. Recap
2. No Brainer Offer

5. Weekdays or Weekends
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Recap of Learning Objectives

1. Planning Your Conversations

1. Tonality and Building Rapport

1. Understanding Motivation

1. When To Ask for the Appointment
1. Having a Proper Close

O SPEAKER BUREAU




@ SPEAKER BUREAU



