
Please read the following disclaimer: You are advised that any Information provided in this webinar is not
legal advice.  Ferry International assumes no responsibility for consequences resulting from the use of the
Information.  Some of the Information may be outdated or not consistent with current law.  You are advised

to review all your practices with legal counsel including, without limitation, practices respecting
commissions on account of the settlement of legal proceedings against The National Association of

REALTORS® (NAR) related to broker commissions.  To the extent that any Information is contrary to law or
best practices, Ferry International is not responsible for, and expressly disclaims liability of, damages of

any kind arising out of use, reference to, or reliance on the Information.

We’re glad you’re here!
The webinar will start promptly at 9 AM PST / 11 AM CST

W E L C O M E !



@JasonPantana

https://www.liinks.co/jasonpantana
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• Pinpoint what matters most to buyers 
• Articulate/communicate your value prop 
• Real-world content marketing examples 
• Craft messaging that moves the needle

WEBINAR OUTCOMES
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BUYERS IDENTIFIED DUE DILIGENCE  
OR EVALUATING HOMES AS A BUYER’S  

AGENT’S MOST VALUABLE SERVICE BY A  
2:1 MARGIN OVER PRICE NEGOTIATION  
AND ACCESS TO OFF-MARKET HOMES.

1000watt



CORE PRINCIPLES

1 Sellers are divesting; buyers are investing.

2 Value only plays offense – never defense! 

3 You get what your content attracts.

- JASON PANTANA
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How are you  
driving DEMAND?

Q: 



BUYER MARKETING

1 Case studies:  
How we did it! 5 Area comparison 

video guides

2 Buyer stories: 
Welcome home

3 Deal of the week! 7 Property tours: 
Listing lowdowns

4 Homebuyer hacks

6 Neighborhood tours

8 Buyer streaming 
YouTube ad
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BUYER BARRIERS
Repairs

Insurance

Uncertainty

Affordability

Mortgages

Down Pmt.

💰

📈

💵

Competition

Inventory

Cancellations

😤

🏘

🚫

🧰

👩💼

🔔
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Your Real Estate 
Potential Unlocked:
Sign up for a free coaching 
consultation & discover how to...

Master lead generation

Utilize expert closing scripts

Adopt a systematic business growth strategy

800-624-9575
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